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Casino Goes High-T ech
S U B M I T T E D B Y T Y C O E L E C T R O N I C S / A M P

I
n April 2006, Ameristar Casinos, Inc., proudly 

debuted its newly renovated and expanded 

Black Hawk casino (in Black Hawk, Colo.)—

and announced the plans for its 33-story, 

536-room, four-diamond-quality hotel. Well-

appointed, oversized rooms were designed; upscale 

furnishings included 42” plasma TVs, wireless high-

speed Internet access, and bathrooms with LCD 

screens.

To feed these technology offerings, Ameristar 

turned to Southern Cross Network Cabling (SCNC), 

an AMP NETCONNECT-registered contractor. Tim 

McCabe, president of SCNC, worked with Ameri-

star to satisfy the technology needs of the casino 

and hotel spaces with a combined solution of opti-

cal �ber cabling, shielded twisted-pair cabling, and 

unshielded twisted-pair cabling.

“The advantages of working with a single-source, 

end-to-end solutions provider like Tyco Electronics 

were critical,” McCabe said, “in ensuring the product 

availability and local support of the installation.  

“Since the AMP solutions encompass the com-

plete bill of materials—�ber, shielded copper and 

unshielded copper –and are covered by a 25-year 

warranty, I was most comfortable in proposing a 

NETCONNECT solution to Ameristar.”  

SCNC then worked with Cindy Choboian, RCDD 

(local sales engineer for Tyco) and Rick Hartzler 

of the local Rexel of�ce. As a team, and using the 

resources each company could bring to the table, a 

comprehensive proposal was prepared speci�cally 

for the Black Hawk location.

The Cabling 
Cabling installation included single-mode and multi-

mode optical �ber cabling and Category 6 twisted-

pair cabling in the hotel and common areas, but the 

casino area 

had additional 

require-

ments.  

“The casino 

cabling, due 

to the high 

bandwidth 

and secu-

rity require-

ments, needed 

a more robust 

and secure solu-

tion than the hotel.  

Shielded cabling was the 

obvious answer,” said Jack 

Nevin, construction manager of Ameristar.  

Noted McCabe: “Fortunately, the AMP NETCON-

NECT XG Shielded Solution provided a solution 

that was as easy to install as the normal Category 6 

installation, thanks to the SL Series Installation tool 

and unique design of the shielded SL jacks.  

“That made it easy for us to bid the installation 

without a complicated proposal and to complete the 

installation without a signi�cant modi�cation to the 

process,” added Tim McCabe.

In all, more than 700,000 feet of twisted-pair 

cabling was installed in a distributed network archi-

tecture in addition to the optical �ber connectors, 

cables and hardware.  

Hedging One’s Bets 
In today’s volatile commodity market, Ameristar, 

SCNC, and Rexel even worked together to hedge 

against rising copper prices by purchasing the cop-

per cable upfront and storing the product as cus-

tomer-owned property at the Rexel warehouse. i

Artist’s rendition of 
Ameristar’s casino.
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